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CHAPTER I
1HTRODUCTLION

The second chapter of this thesis describes in full the
problem which has stimulated this investigation. OStated brief-
ly here, it involves nman's natural rejection and refusal of
the fact to coniront and confess his gulilt. lan most generally
defends himsell from the truth of God's Law in order to pro-
tect his own ego. This, ol course, makes it difficult for the
Gospel teo have its full eoffect and application. This problem
also emphasizes the importance of this study in that it tries
to discover techniques whereby the Law may be preached so that
it is not deiended against by the hearers and the application
of' those techniques in the sermons of Geiseman, fosdick,
tlacartney and Spurgeon,

The persuasive techniques that the writer has enlisted

are taken almost exclusively I'rou Hobert T. Oliver!s important

work, The Psychology Of Persuasive Speech., OUnly occasionally
do other authors help in amplifying his technigues. The pro=-
cedures ol persuasion are contained in chapters three and

four., These technigues are given in as much detail as possible
in these two chapters. However, it was found that each detail
could net be applied to every sermon or even every preacher.
Sometimes even major techniques, such as the use ol Common
Ground, could not be applied to a certain preacher at all,

much less smaller aspects of the major techniques. Therecfore,



2
at the end ol chapter lfour, a condensation of the highlights
ol chapters three and Tour appears which was used as a guide-~
line in applying the techniques to the sermons. The applica-
tion oi the smaller details of the technigues to the sermons
had to be overlooked. .'or instance, the use of the caumou-
flare of attack was a major technigue that was looked for in

'
i

the sermons. ne writer, however, did not try to find appli-
cation ol all ten methods although they are listed, but merely
application of the technique itsell,

in addition, when exanining the sermons of these men,
the writer did not always attempt to use the techniques as a
chock list and report which techniques were in evidence and
which not, %he writer did not always attanpt to meantion the
fact that a certain technigue was absent in the sermons. ‘The
fact that it was not even mentioned is an indication that the
technique was not evident in the sermons., Generally, those
techniques that were employed to a great degree were discussed,
sowetines to the exclusion oif a technique that may have been
evident to a very minor or lesser degree.

3ix sermons were selected from the sermons of each of
these men. They were considered by the writer as the most
select examples ol sermons with Law because of the size of
the Law section and its explicit and direct Law statements.
They were not chosen because they already monilested the use
of the technigues. “he six sermons by each man were selected

from a total of 137 of Geiseran's serons, seventy-six ol
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fosdick's, ninety-two ol lacartney's and sixty of Spurgeon's.
Horeover, an attenpt was made to collect them Irom their ear-
lier as well as their later writings.

One limiting {actor in this thesis is the subjective na=
the study. Fany of the [indings are a result of the
writer's decision as to vhat was Law and what was not Law in
any sermon, as well as, in many cases, when a technique did
or did not apply. A rigid standard and set of deiinitions
may have objectilied the study more thoroughly, ii they would
have been available and workable. Despite these limiting
factors, the general conclusions may still stand and ought
not be ellected in a major way by the subjectivity that en-

tered into the study.




CHAPTER II

STATIRG THE PrOBLI

it is necessary that the Gospel be preached to people
gince it is God's power to create and strengthen faith and
life. But as a necessary prereguisite to the Gospel, the Law
mist be preached in order to awaken need in a hearer Lor the
Gospel. The Law must be preached in order to prepare the
listener {or the Gospel.

The Law plainly shows the sing of the listener to himselr.
The Law is designed to emphasize how helpless man is before
God and reminds him oi' his nothingness. %The Law always diag-
noses how short ol God man is and is a reminder ol his defi-
ciency oi Cod. The Law thus prepares the hearer or the Cos-

pel.

But this purpose and work of the Law as preparation Jor
the Gospel is thwarted by man's own nature. Uvhen a person
faces a detficiency in hi self he begins to erect derfenses foxr
his protection., Jowme sort of discomi'ort is the immediate
occasion ror a deleunse mechanism.l in fact, some people ;
finally become blind to their shortcowmings and derfeats because

they have developed an attitude which is basically a deiense

ljohn J. B, torgan, Keeping A Sound lind (Hew York:
¥acmillan, 1937), Ds 23
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against disappointments and {rus ations .2 50, when the Law
is preached exposing one's sins and shortcomings, the automa-
tic tendency is to structure derfenses apainst the eifects ol
the Law since it is too painful to one's ego and pride to ad-
mit his deficiences.
e root oi these defense actions is man's regard for
his personal self. ian holds hiusel{ in high esteem. Vhat
ultinately is sacred to man is his "beloved ezo." Sell-
agerandizemnent is demanded in human nature. The root desire
of man is sellish so that motives that at irst were regarded
as seli-sacrilficing are at bottom merely seliish, Yivery

man is inescapably a Lachtmensch; his wmost coveted experience

is the e¢nhancement o:i his selfi-esteen, and his most ineradical
trait is vanity." E
Allport bases his couments on studies wade on the subject:

These experimental studics all se¢em to bear out the
traditional dig¢ta. o . philosophers: "The deepest princie
ple of human nature is the desire to be appreciated";
"Seli'-delense is the nature's eldest law"; "Iy whatever
name we call the ruling btyrant, Self is all in all," The
centering ol each life upon its own seuse of integrity
and sell-inportance is everywhere recognized. 1n psy-
éhology,. ‘reud's concept ol Harcissism has found a pro-
minent place. Hoifka postulates as a paramount prinei-
ple ot dynamic psychology "a force which propels the Ego
upward.” keDougall has found at the heart ol every per=—
gonality the central senti:ient of seli-regard, playing,

saladijustitents And

23, E, Wallace “allin, Personalit
ook Company, 1lC.,

lental Hygiene (llew York: ielGraw=ii
1938 s eaesl o

3Gordon W, Allport, Personality, A Psychological Inter-
pretation (iew York: Hen¥y dolt anﬁ Company, I§§75, Pe 109,
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ithe most poweriful all-pervasive role in the higher life
ol man,"s

The result ol this seli-regard is that vension and annoy-

ance are created when we are accused of incompetence or dere-
liction, Hather than reel annoyance or tension, it is better
to find an alibi so that suspicion ol incowpetence ig lulled

and tension is renoved .

vhen one slips congtantly below a standard of conduct

chosan: Cor onesell {in morality or in the display ol

stren;th, wit, or grace) one usually linds extepuating
circumstances to minimize the force of failure.”

it is the task of a defense mechanism, therefore, to pro=-

tect the ego lrom distressing news, such as inadequacy,

guilt, incompetence, failure and the like,

Ac the word is ordinarily employed, a defense mechanism
or defense reaction is a mode of respeonse adopted by the
individual ‘foxr the purpose of protecting hiusell Crom
the knowledge or conseguences 0 iils own snortcomings.
it is a method emploved to circumvent or sidestep the
feelings ol chagrin or disappointment that result {rom
conflicts or ieelings of inadequacy. &Hssentially it is
a orwm of deceplion by means of which the individual
hopes to conceal the real facts from others or to de~
ceive hiuseli into believing that he can find security,
neace, and recopnition by faking or blulfing his way
through difficulties. The human mind has been extra-
ordinarily ingenious in inventing a great variety of
deilense wmechanisms, some transparently,.simple and cluusy,
others exceedingly adroit and cunning./

kibid., p. 170,

5ibid., pe 179

61pid.

Tyallin, op. git., p. 235.
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Psychology generally employs a long list oi defense
mechanisms. Wallin siuply describes one such mechanism as
"buck passing.” The ego nust be delfended against leelings of
inferiority or guilt and must exalt and assert its own worthi-
ness and vanity. 30 a person assumes an attitude or super-
iority and projects his blame onto others. Ve atteupt to
divert suspicion .Jrom ourselves by blaming others, "and we
hasten to blame others beiore they have ti e to blame us."8

Or, people aie apt o justiiy themselves when they en-
counter a (ailure. Almost automatically the lirst reaction
to failure is seli-justiflication. There are few compensatory
mechanisms that are used more Ireguently than this device.
1T anything goes wrong, the person absolves hiusell by putting
the blame con anything else imagin&ble.g

“ven hypocrisy, wallin says, is a species of defense,
“he sinner who is consclous of his wrong way try to convey
the ilipression by his prayers and righteous behavior that he
is a paragon of virtue. "lypocrisy, undoubtedly, is often
a defense against a prickly conscience. w10

The list of delense mechanisms that people emnploy to pro-
tect themselves could be greatly extended. The principle is
at least clear. vhen a hearer is presented with his short-

comings he tends to protect himsell or at least winimize the

8+ s
ibid., p. 257. [CoNCORDIA vy

9lbid., p. 256. L BRARY

101p14., p. 236. ST._Louss 35, wm,
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truth of his deiiciencies by establishing defense mechanisus,
1t is the function ol the Law to hold up to the hearer his
faults and shortcomings., 7The resultant problem is, what can
be done in preaching the Law to prevent the hearer irom
establishing delense mechanisms against the truth of the Law?
Or, in other words, are there methods ol preaching the Law
whereby the hearer will feel the full brunt of the Law with-
out beln ‘nelined to protect himsell by the use of deflense

mechanisns?




Al

CHAPTER 111

THE PREACHING O THE LAW ARD THs

PiiSUASIVE TECHRIQUL OF SuGGLSTIUR
Direct and Indirect Suggestion

There are two types of sugrestion in speech, the tech-

nigues ol which this study will examine as persuasive proce-

dures ior Law oreaching. hobert T. Oliver, in his book, The
3 9 b

Fsychology o: Persuasive Speech, contrasts direct suggestion

with indirect suggestion. Direct suggestion demands instant
acceptance oi what the speaker proposes linstead of intellect-
ual consideration oif the point. Direct suggestion inhibits
the thought processes ol the audience. The speaker says,

1

"Jorward, marchl? “"Copy the questions as 1 read them to youl"®
"Pick up your toys!"l Unless conditions are very Javorable
to this method, hearers would ordinarily resist such a direct
attack o: the Law.

indirect suggestion, it is felt, is more valuable than
direct since it consists in irplanting an idea in the mind of
the hearer without seceming to do so. The hearer thinks the
idea is his own and that he has reached the conclusion by
hiunselr, This is the ideal way of instilling an idea in the

mind of a hearer, since, when he thinks it is his own idea,

lrobert T. Oliver, Psychology oL Persuasive speech
(liew York: Longmans, Greci and COe, L9k2),; PPe 232-23L.
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he nay pride himsel! on the discovery and may even [gel super-

ior to the speaker because he came to the conelusion while

the speaker apparently was not even aware o9& the iuea.z
furthermore, indirasct suggestion is more desirable, because
the hearer, vellieving the action to have been originated by
himself{, is not likely to propose contrary ideas. .i¢ is much
3

less critical orf the idea when it is his owne.

This method is more succegssiul than an authoritative

approach, especially, ot course, where there is resistance
to authority.

Where groups or individuals will not accept authority,

the leader or counselory use suggestion agnd pPersuasioNs « «
Supggestion is a similar technique, in which resistance

is overcome not by pressing the idea too directly but

by giving the individual a chance to accept it as his

ownie The leader of this type of group discussion goes
through a process by which the meubers seem to reach

i'or theumselves the conclusion at which he wishes them

to arvive.

Uliver lists Hollingsworth's seven laws ol suggestion,
cne ol which supports the ravorableness of indirect sugges-
tion,

With the kind oi audiences speakers normally address,

the strength ol a suggestion is in proportion to its

indirectness. The auditors will act ?ost surely on
what they take to be their own ideas.

2ibid., p. 233,

3Gecrge W. Crane, Psychology Applied (Chicago: lorth-
western University Press, 1935), DPe -109, >

IJ-K s 3 3 i T 1 116 Id i .
arl Zerfoss, editor, iteadings in Counseling (lew York:
Association Press, 1952), bp. 3.

20liver, op. cit., p. 243.
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it seems, therefore, that i one can preach the Law by
means of indirect sumzestion he may ovecone more successiul in
having the Law have its totsal eilect on the hearer, than il he

preached the Law coupletely in an authoritarian, direct manner.

Technigues ol Indirect Suggestion

Oliver, in his chapter on "Suggestion" in The Psycholozy

of FPersuasive Speech, lists several or the techniques of sug-

gestion, vhile the author does not wake plain whether these
are technigues ol indirect or direct sugsestion, nevertheless
they seem to apply mere adeguabely as methods of indirect sug-
gestion, The use ol parables, analogies, examples, illustra-
tions, allegories and anecdotes, ifor instance, are plainly
techniques ol indirect sugrestion. Thelr value is contained
in the act that when using them, the speakers describe how
something happened in the narrative and then asks the audience
"to assume with them that the same thing will occur oxr has
occurred in regard to their prOposal."6
The technique of presumption is efrective‘in suggesting
indirectly a proposal. This method has the speaker simply pre-
sume, that, ol course, his audience agrees with hia. One such
method of presumption is for the speaker to assume that the de-
sired beliel or conduct already exists. As Alexander POpé ad=

vised: ™Mlen must be taught as i you taught thewm not, And

things propos'd as things forgot." A second method o presump=-

Soliver, op. cit., p. 2b&.
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ct

ion is to impute to the audience the ideas of the speaker him-

elf, "as though he is but echoing what they already believe.

“

The salesman uges this device when he tells the prospect that

‘o have created this product in response to strong public de-
L - ¥ v . oy -

mand,.?®/ A third and rinal method of presumption operates when

the spealer assumes the truth of hisg proposal and reasons on

A technique such as style has mueh persuasive power, Jo=-
seph Conrad wrote, "Give me the right word and the right accent
and I will move the worlda”9 Sirdilarly, Andrew rletcher said,
"Give me the makings of the songs of a nation, and 1 care not

who makes its laws. There is a terrific power in the right

word, "Apart eveam Irom the idea it contains, an eifective
phrase is a strong motivator of human conduct."ll The idea is
that while the speaker nmay not directly attack his audienece,

he will have described the problem connected with the hearers
with such stylistic excellence that they are convinced of the
truth of their condition, IHollingsworth's second law of sug-
gestion may {ind application here: "A suggestion is more dy-

namiec the more forvecefully and vividly it is presented.“lz

T1bid., pe 258,
81bide, pe 249.
YIbide, pe 284
104pid., pe 247,
ipid., pe 246,

21nid., s 2434
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The source of a statement has a determining efiect on the
power of suggestion. Prestige is of great value in persuasion,
ithen a spesker hiusell has a great deal of prestige or makes
a statement whose source has prestige value the statement will
be accepted without proof or hesitation,

1f dinstein says that there is no such thing as a straight

line, so be it. « o o The source {rom which a statement

comes is rfrequently the duC‘S;VC Jactor in determining

whether it UJLL be accepted. This is one reason why

pOlltiClTu end so mucb tice in bry;nb to destroy one
anotherts cn«ractc” 3

Uliver paraphrases another ol lollinzsworth's laws of sugzes-

~

tion which underlines this technique. "The eillectiveness ol

sugrestion varies directly in proportion Lo the prestige ol

its source."lb

e

The use of auestions glso favors indirect sugzestion,

he speaker implies by his guestion that he would never have

-3

sked the question i it did not favor his cause. OSomething

&

is supggested by questions that ordinarily could not be p*oved.ls
However, it is necessary that the speaker gets a lavorable
reaction from the hearers in response to his questions. The
listener must not be permitted to say "ho." The cquestions
should be phrased in such a way that the only answer that is

reasonable favors the speaker. They umust be leading questions.1°

1301iver, op. Cite, Pe 239.
pliver, op. Gite, pe 2.
1501iver, Op. cite, Po 249.

160rane,,gg. eit., p. 268,
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Conditions ‘avorable To Direct Supgestion

There are times and conditions when one can preach the
Law directly and still be effective. Psychologically, this

-

may hapoen when the speaker is in cowplete control ol the au-

1

dience, when the audience feels itsell inferior to the speak-

er and the speaker's prestige is high, when the audience is
polarized and/or the auditors are youthful.17 One would sup-
pose that this is likely to be true of the sermons ol great
preachers since they were kuown as masters and in most cases
must have held a great deal oi prestige.

Or, the preaching of the Law umay be very erilective in
certain conditvionsg where defense wechanisms cannot be organ-
ized or structured for defense. When the hearer is completely
found out, when the lacts conceruing his sin caunot be reason-
ably denied, when he is so completely caught with the problem
as was David when lathan addressed him, then it seems that the

speaker can go directly into the probleu.
Using Direct Suggestion and Seli-Interest

The provlem of seli-interest poses a problew Zor the
preacher of the Law. The "sel:s" must be protected. IDecause
of that fact, there are difficulties in making the hearer a-
ware of his defidiencies, as was pointed out in an earlier

chapter. But this fact or seli-interest may be an aid in ap-

1701iver, op. cite, DPPe 234-235.
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plying direct supgestion. “or when the hearer's interests
revolve around hisg sins, when he is quite conscious and con-
cerned gboult his problems, then the speaker will want to ap-
peal directly to those interests ol his hearers. he will
want to seize upon such an opportunity and go directly to the
heart of the matter and will be able to preach the Law direct-
ly without incurring the hearer's antagonism because he is
discussing interests that are very much a part of the person's
self’, ©5ins in which the hearer has a manifest interest, that
nlague hi:n and are known %o him, will be sing that when talkw
ed about will be an appeal to the hearer's seli-interest,
Caemmerey points out that the preacher will often have to be-
gin with surface symptoms of man's need ror God, such as, fear,
uneasiness, disquiet, which the hearer easily recognizes and
has an interest in, in order {inally to point out man's total
sin and deficiency of Godol8 )

The speaker may also be able to use selfishness in an
“enlizhtened" sense. In diplomatic circles this phrase has be-
come popular, While a country may have to make a present
sacrifice, ideally it is for her best, it is pointed out, and

in the long run will work out Ior her advantage.19 Oliver

sees how this "enlightened selfishness" nay become useful lor

18 r % s e B, 3 o
R, R. Caemmerer, Preaching To The Church (St. Louis:
Concordia Seminary Mimeo Gompany, 1952), De Oe

1901iver, op. cite, Pe 47.




the speaker.

The lesson {or the persuasive speaker is clear: when self-

ishness blocks the acceptance ol his proposal, the audi-

wors should be "enlightened” to see that there own inter-
asls are?%n reality Jurthered by what the speaker has to

PToOpPose.”

This may not only be psychologically true, but theologi-
cally necessary. The Christian minister may make it easier
for his hearers to accept the Law by means of "enlightened
gsellishness" by showing that the actual purpose of the Law is
to bring them to the Gospel. The task of getting the hearers
to aceept the Law would seem to be simpler il the hearers can
be made to see that the Law is preached not to be harsh and
condemnatory as though the speaker wants to get something "off
his chest" by taking it out on his hearers. Rather Yenlight~
ened seliishness” can be employved if the speaker has consise
tently made it clear in sermon after sermon that he is preach-
ing the Law for the Gospel. The hearers will come gradually

to recognize that the speaker is concerned for their good even

when he preaches Law, just as a patient with experience comes

to realize that bitter medicine is actually for his cure. 5o,

a vital consideration in the sermon must be what comes alter
the Law section of the sermon. What did the speaker do alfter
the preaching of the Law that encouraged the hearers to accept

what he was saying during the preaching of the Law?

20p1iver, op. git., pe LS.
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The hearers cannot know i'rom the Law ol one sermon that
there will be a treatment oi the remedy in the same sermon un-
less they become accustomed, sermon atrter sermon, to hear a
remedy to the particular problem. Consequently, a parallel
consideration is: How congistently did the speakers apply a

remedy to the sin depicted in the Law?

Camouiflage of Direct Attack

Hether conditions appear favorable or not, the speaker
may feel that he nevertheless must make a direct attack when
preaching the Law. ile knows that he is rununing the risk of

mueh antagonism and deil'ense mechanisms, but, despite it, feels

1)

that a direct attack must be made. 1n such cases, when a di-
rect attack proves necessary, the speaker may want to camou-
ilage his attack., That is, he may try to say something immedi-

ately preceding his attack that will disarm resistance. There-

@

Tore, while he comes out plainly and directly with what h

wants to say, he has so camoullaged his approach that it does

not appear to be an attack. The speaker therevy does not necess-

arily dull the seriousness of the matter he wants to discuss,
but rather disarms any resentment and antagonism against what
is an attack upon themselves.
Oliver suggests ten methods in camouilaging an attack:
1. Agree with him in principle. « « »

2., Iiake it clear that he is not to be blamed lor
being wronge « o o

3., Admit that many people agree with him. . « .




7o

(93
°

9o

10,

18

Azree with part of his statement, or with his reason
for making 1ite o« « o

State your desire to agree if you could. « o o

Take tive to examine and evaluate his idea care-
L‘ullyn « o o

Agres, then raise objections as an afterthought. o« o »
Aestate hisg idea in a form which is acceptable to

you, assuming that this is what he meant all the

t1iGe & o

Praise the individual before attacking his ideas o o «

53

Attack your own ego before derflating his. . 21

2101 i

7/ n

ver, Op. citey; PP. 52~53.




CHAPTER 1V

THE ProaCHING OF THi LAW AUD THE
PEROUASLIVE TUCHNIQUE OF COMON GROULD

When preaching the Law the speaker wants to have the hear-
er accept the Law Jor what it is without at the same time a-
rousing in him {eelings ol antagonism and argument. The speaker
will try to prevent whatever the hearer may attempt in the way
ol delending himsell and shilting the blame by disagreeing with
the message itsell or by becoming negative toward the speaker.
A8 was noted earlier, when the Law is preached lertile ground
is plowed for just such aroused reclings in the hearer. The
hearer may delend himsgeli by answering back with argument in
his own mind, with antagonism and resentment to the speaker
who provides the Law, by sidetracking into irrelevant issues
and magnilying them out of proportion to the major fact con-
fronting hi:., The preacher of the Law never wants this to hap-
pen, He wants the hearer to accept the Law without argument in
defense against it and certainly without any resentment toward
the speaker himself.

The speaker who preaches the Law cannot show that there
is complete agreement as {far as God and the hearer's lile and
faith are concerned. The preaching of the Law will show that
there is a confliet with the hearer's thoughts, feelings and

deeds, This does not mean that there will automatically be
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antagonism or argument. But the gpeaker can anticipate that
there are likely to be del'enses of argument and disagreement.
The speaker may be able to prevent some of them by using the
principle of common ground as he preaches the Law. Iin employ-
ing common ground, he will point out the areas of agreement
between the hearer and the message. 1 the speaker can show
that there are delinite points oi agreement with the hearer,
then the spesker is likely to avoid antagonism and argument.

“urthermore, the speaker will have to show that he has
much in common with the hearers as a person, e will try to
delfeat any antagonism that they may try to direct toward hiﬁ.
Certainly, he may want to use his prestige as much as possible.
e will want to capitalize on the audience's ifeelings oif in-
Teriority to the speaker as a method ol enforeing direet sug=-
gestion. Hut when the preaching of the Law will anticipate
an argument and antagonism, he will want to avoid resentment
to the speaker by showing the hearers that he has much in com-
mon with then.

Without lessening their own guilt, he will want to show
that the speaker is in the same dilemma as are they. lHis
fault is as great as their's, Thus he tries to encourage a
mutual cooperative discussion of the problem as well as a
cooperative solution to it.

At the outseﬁ, the speaker will have to gain the in-
dividual hearer's coniidence and trust. He will want to as=-

sure him oi his friendship and sympathy. He will want to se-
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cure a lavorable, positive attitude from him by assuring him
of' his interest and care for hisg well-being., In short, he
must establish rapport., uch of this is accomplished through
a preacher’s pastoral ministry. But what he also says aiter
the sermon by way of cure and solution of the Cospel will be
evidence to the hearer of his concern and interest in him.
ot only what he says ailter the Law, but also what the speak-

er says belvre the Law will be important.
Technigues of dstablishing Common Cround

John dZdward Lantz in his book, Speaking In The Church,

takes up the matter of establishing rapport with the audience
and tries to {ind the methods by which a speaker may establish
an attitude ol cooperation in the sermon with the congrega-
tion. Lantz made an analysis of twenty-Live sermons by twen=-
ty-ive outstanding preachers and several factors were noced
that helped to develop a spirit ol cooperation with the au-
dience. The first person, singular and plural, was used umuch,
but not as much as the third person. Ilio preacher used the
second person to any great extent.

1t secems the use of the first person does help in making

o7 the sermon a cooperative enterprise, whereas the third

person gives it a ring ol xlnality and--when the subject
is controversial--of dogmatism.

A discussion oi some vital problem was also effective in

1John Edward Lantz, Speaking in The Church (lew York:
The HMacmillan Company, 195E], Pe

St Binet 1 gttt TR



22
establishing rapport. It seems that the thing that guarantees
a cooperative enterprise between preacher and audience is to -
pick a problem so vital that the people will feel a need of
finding the solution to thelr common problem. Furthermore,
figures ol speech, rhetorical guestions, and the use of
varied style were all instrumental \27] in securing and

maintaining the spirit and form of Iinding cooperatively
the solutions te mutual problems.

The use oi guestions in particular Seems to be helpiul in con=-
tributing the idea of conversation to the sermon. Sometimes
it is pood for the guestions Lo be answered by the preacher as
a voice of the audience and so that the speaker and audiencg
carry on a vrieil dialogue. In addition, the guestion expresées
the worth of the hearer.

it appeals to his intelligence and believes in his capa-

city. It expresses the desire for the response oi the

audience,_and so they are unconsciously drawn to the
preacher,

Oliver, in hig chapter on "Common Ground" suggests Cour
types of Common Ground, three of which are included here. The
persuasive speaker may ind in the interests oi' the audience
a basis of common ground. Oliver likens this type of common
ground to a bridge over which the speaker's appeals may wmarch.
This'bridge should be formed in the intreduction for if it is

not "the remainder of the speech 1s likely to go unheard--

21bid., pps 2627,

3prchur 5. Hoyt, The Work Of Preachi (liew York: The
Macmillan Company, 152177'§§7-535-35?-
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or at least unconsidared."h

The speeches are endless in which the speaker begins: "1
want to talk to you tonight about--; a subject in which

1 have long been interested,” Unless the audience has

an unusual interest in the speaker as a person, that bio-
graphical detail will only make it moan, [uch better is
the speech which commences: W"You people have lately been
showing a great deal of interest in--. 1 have discovered
sone facts abogt that subject which I think you would
like to hear,"

Or, the speaker is sure to Ifind a source of coummon ground
when referrings to the audience's feclings.

Feople are much more similar emotionally than they are
intellectually. Imbeciles and geniuses alike feel fear,
hatred, love, and disgust. Both conservatives and liberals
are open to an appeal to their patriotism, loyalty, and
senge of duty. liost people respond readily to humor or

to the thrill of exciting tales. « « » Aside from the

use oL hugor, appeals to loyalty and fear are [209] great
unifiers,

Or, i: the speaker can find agreement in beliels, then
he has a tight bond built between the audience and hivsell,
10 he can get his hearers to agree consistently to what he
says at the outset, they will find it difficult to disagree
with him when making an appeal to then.
Salesmen have proved the eificacy of the "yes" technigue.
They have discovered that il a prospect can be induced to
say: "Yes," "Yes," "Yes" to a series ol propositions, it
ig difficult for him to shiit suddenly from the aifirma-

tive to_the negative and say "lo® to the closing appeal
to buy.

kpobert T. Oliver, The Psychology of Persuasive Speech
(New York: Longmans, Creen an§ €054 *952). PPe 232-238.

5ibid., pe 267

6Ibid., Pp. 268-269,

oy

T1bid., pe 269,
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Pinally, Oliver lists several techniques for the use of
Common Ground:

1. Always stress the obvious relations which the speaker
has with his audience: « « «

2. Always stress any basic relations which the spesker
may have with nis audience. L. Ghe speaker nas close
ties or any sort with his auditors, they should always
be made evident and their signilicance clarified. « o «

3. Always stress bthe agreement of the s; caker and h1s
. 2oL alld
auCience upon Lundamental ai.s and 1€:Se ‘ 27&1

Lo Strive Lo keep the auditor's attention directed away

-r"-wc-

LYol Ghe Wminoy poLats or diiiGrencGe s s o

5« lork toward your own GOHClLSlOu, but do it by means
oL the sudience's lxne Ol reasoniNnfo o o o 76]

6. Avoid carefully any initial abpearapce of dogmatism
in beliel, words, OY WANNere o e o

The Collowing is a condensation ol the preceding two chap-
ters and was used as a guideline in checking the sermons for
their use of these techniques.

Were the [ollowing techniques of indirect suggestion (at-
tack) ovident: illustration (including parables, analogies
anecdotes, etc.), presumption, prestige value and questions?
Though style was a technique listed, it is a difficult factor
to measure. Uhat exactly may be considered as style appeared
to the writer as being too subjective to determine and was
therefore ignored.

Were the conditions psychologically rfavorable for direct

suggestion? This is also an elusive {actor to measure, but was

81bid., pp. 273-276.
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occasionally discussed in connection with some ol the seruwons.
Was selr-interest and camoullage of direct attack evident in
the use ol direct suggestion (attack)?
How did the speaker attempt to employ common ground? Did
he link hinmsell with the hearers? Did he try to encouraze a

cooperative discussion of the topic?




CHAPTER ¥V
O. A. GELSLEMAN

A study was made on the personal and the impersonal re-
rerences 0. the Law to the guiltvy agents, in order to ascer-
tain which sectious ol the Law were direct in approach and
waich indirect aad to determine how the speaker applied the
Law to the hearers. Personal Law preaching means that the
speaker linked sin personally with the hearers, that is, in
terms of Yyou' and “we® and their derivatives (our, us, your).
This is not identical with direct Law preaching, because,
while to be direct ome must be personal, nevertheless, merely
being personal does not gurarantee a direct approach. Imper-
sonal Law preaching means that the speaker related sin to some
other agent than the hearer, such as, "they," "people," "the
human race.” Impersonal Law preaching is related to indirect
Law preaching. However, one could become so ilmpersonal that
he is not preaching the Law indirectly at all, but rather that

the Law ig simply not applied to the hearer.
Personal and Impersonal Reilerences

On examining~Geiseman's six sermons, it was found that
the guilty agents of the sinsg discussed were more Irequently
described as people in general and not specifically in terms
of the hearers. The majority of guilty agents were described

impersonally, in terms méinly of "they," %he," Ypeople,"
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"men," "the human race,” "soul," "conscience,” "society," or
Pheart," "somebody,” "anybody," "everybody," and sometimes

even more specilically as "Judas,” "Peter," "rathers," "mothers,"
miger," "drunkard,” "adulterers," "robbers," and the like,
Included in this class are only those guilty agents that were
never presixed with a pronocun that would inelude the hearers,
such as "our sinflul heart," or "we people,” but always stood
alone, without being associated with the hearers. The total
nunber ol times that sin was associated with such an imperson-
al agent in these six sermons was 424,
There was a majority oi references to sin associated with
the hearers at hand. The total number of personal cohnectiona
between the sin discussed and the hearers was 222 tiues. This
means that there was a ratio of two to one in lfavor of imQ
personal Law preaching. As far as percentages are concerned,
the number of impersonal relferences is sixty six per eent ol the
total references, and the number of personal relerences is
thirty four per cent of the total. In none ol the six sermons
was there a majority of personal veferences,t

However, the fact that the impersonal agents are on the

greater side of the two to one ratio does not mean that there
is only twice as muech Law preached impersonally as personally.
Taken alone, it merely means that there were twice as many re-
ferences to an impersonal guilty party as to the present hear-

ers, In fact, a study of the number ol paragraphs that were

500 Appendix A.
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eithar totally perscnal or totally imporsona; boosts the ra-
tio even higher in favor of the impersonal. Iin the six ser-
mons, thereiwas a total of seven paragraphs that had references
only to the hearers, while there was a total of thirty-one
paragraphs that nad no reference to the hearers at all, but
only to impersonal parties, in so far as their connection with
the Law is conecerned, Twelve paragrapis demonstrated a com-
bination of an impersonal and personal approach. Uhen broken
down %o the actual number of words in the thirty-one paragraphs
and in the seven paragraphs, the impersonal approach looms into
even more prominence. There were L858 words in the impersonal
sections and 139¢ in the personal sections. So, as far as
sheer space and words dedicated to either approach is concern-
ed, the ratio is better than three to one in favor of an im-
personal relation of Law to hearer. The other twelve para-
graphs, which represent a combination of the methods, should
not lavor one approach much more than the other. All in all,
there is z marked direction in lavor of iupersonal Law preach-
ing.

Included in the total number of personal references are
references to the hearers in terms of "we," ™us," Tour," and
not only the "you” oi the second person, It would seem, how-
ever, that relerring to the hearer in terms of "we," or "us,®
is less personal than referring to him in terms of "you.® In
order to measure further the i:personal character of the six
sermons a study was made on the 222 personal relerences. It

was found that there were ninety references to "you," and 132
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and "our.” This Jurther indicates

5
Lh

references to "we," "ug,
the attempt at an impersonal approach in linking the hearers

to the Law.
"Pergonal” Paragraphs lxamined

Ir the seven paragraphs where there wers perscnal reler-
ences to a gullty agent, there was only one paragraph that had

sonmewhat ol a direct attack on the heavrers. 1t was the seventh

»

and last paragraph of the section ol Law in the sermon and this
paragraph alsc contained some Gospel. O more significance

is the fact that the paragraph emploved seli-interest in direct
Law preaching, that ig, an appeal for the hearers to recognize
their sin because, ii' they do, the final end will be proiitable
for themn., In this case, the application to seli-interest was
that il they accept their sin the Resurrection will mean some-
thing to them.

1 don't know all of you, and 1 certainly don't know what
problems you have, what your heartaches may be, or of
what sins you may have made yoursell guilty. You know
and God knows, But I know one thingw--whatever your sin
may be, Jesus came to pay for that sin, I you don't care
anything about sin, you're not going to care anything a-
bout the Hesurrection of Christ. GLut 17 you are honest
with yoursell and honest with God, and have courage to
come iace to rface with the facts of your cwn moral and
spiritual need, then there could be‘for you no greater
news, and no more reassuring lact than the fact thﬁt He
is risen; that He has paid for your transgression.

There are five paragraphs, containing entirely personal

20. A Geiseman, "Significant Event," Iimeographed Sermon,
April 13, 1952,
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references, which demonstrate the technique of shiiting from
the direct to the indirect in presenting the Law, The tech-
nique is also evident, as will be showm, in the twelve sections
wvhere the personzl and the iupersonal are combined. In those
five pections under present consideratlon, the technique con-
sists of rolating the hearer to the sin at the beginning of
the paragranh, often by means of a question, then describing
a certain situation or condition without making any personal
or lmpersonal relations to it, and then concluding the para-
graph with a perscnal linkaze to the hearer, often again with
a question,

Une such paragraph begins with a question, "ire you asleep
or are you awake to the fact that you are living in one of the
great critvical moments in history?" Thereaiter, the speaker
deseribes the great moment. Then he applies this description
to the hearer with another question, repetitious ol the [irst,
“How much doos that bother you to think that you are living in
one of those great crises in which the great prophecies of our
Lord are finding their fulfillment?' Hurther description {ol-
lows and the parvagraph concludes with these questions, "where
do you and I sténd or don't we stand at all? Are we asleep as
Peter was?u3

Another paragraph is an example of this techunique. In a
preceding paragraph the speaker notes how Judas neglected the

opportunities that Christ had offered him, He begins the fol=-

g 30, A Geiseman, “isleep Or Awake," limeographed Sermon,
Feb, 7, 1951,
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lowing paragraph with the question, "My ifriends, what are we
doing with our opportunities?" There 'ollows 2 list of the
opportunivies that come our way. He ends the list of oppor-
tunities with two questions,

What use are we making of our ovpor*unﬂtlﬁs’ Are we

grasping them as they are provided by the Lord or are

we Ilke Judas passing them by only to impoverish our-

selv:i and make ourselves miserable for tine and eter-
nity 74

'—i:

Another variation of this technique is to link the hear-
er only at the very end of the paragraph after a build up to
the poluted concluding statements. In such a paragraph he has
enumerated the spiritual advantages his hearers have had from
the begimning of the paragraph. They have received religious
instruction in classes,; been instructed from thnelyr parents in
Bible story and prayer, have had opportunities to view the

assion of Christ, and the like. Then the last sentences are,

o

"Ard yet despite it all, there is that grave possibility that
we might he asleep. It could happen here. It could happen
with you and me, It did happen with 3imon Peter."5

As has been demonstrated, Geiseman uses the indirect
method of posing questions in these Law sections. In one of
the final examples of Law in these paragraphs with personal
references only, hali ol the paragraph consists of questions,

This paragraph consists of 199 words and has ninety-nine words

bo. a. Geiseman, Horizong of Hope {Chicago: Xau{mann Inc.,
1940)' PP 15-21-

5Geiseman. "isleep or Awake."
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in the questions. Unlike the other instances, these questions
appear, not at the beginning and end, but more or less in the

niddle of the paragr&ph.é

aragraphs of Combined Approaches lxamined

This same technique of relating the Law to the hearer at
the beginning and end of a paragraph while filling in the mid-
dle with some iupersonal material was evident with variation
in the other twelve paragraphs that were combinations of the
personal and iupersonal approaches. In this variation the
speaker bepan and concluded with a relerence to the hearer
and did relate the intervening material, though it was only to
an impersonal agent., The following example will show this,
demonstrating again the use of the question.

Are you awake or are you asleep? Are you awake to the
spiritual needs of your fellow men? So many people seem
to be altogether unconcerned about all their fellow men.
They are not even bothered about the people in their own
household,., Jometines even lathers and mothers who had a
good Christizn training in their youth do very little or
nothing about giving a Christian training to their own
children. Do you know I run across people like that e-
very once in a while? They seem %o be utterly indirfferent
as to whether their children know God or don't know Cod,
as to whether they have ifound Christ or haven't found
Christ. Perhaps _vou have a wife or a husband who does
not lnow Christ.?

Probably the best example of direct attack in all of the

Law soctions was found in one of these twelve paragraphs of
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combined personal and impersonal approaches. Aiter seventy
words in which the speaker looks with the hearers at the sins
of "human society in general' the paragraph concludes with:
You have sometimes heard it said, the world would be all

right 1o 1t weren't for the people in it. Perhaps you
yoursel have said it al one tire or another, "il only

3 L

the people would be diflerenti™ Uell, my friends, you

are the people, You and I, we are the people. 1i hu-

man soclety is not good, then it is because we as in-
gividugls are noy good. Tha? ?s precisely how %t is.

You and I necd have no illusions on that score.

In making this direct attack, the speaker makes little effort
to camouflage his approach. He appears firm and dogmatic, es-
pecially at the end. He quotes what he supposes the hearers
have said previously, seeus to accept the statement as true in
itsell, but then pins it down to a speciilc case, namely, the
hearers themselves. 1i the hearer could recoguize the quote
as a genuine feeling oi his own, and especially il the hearer
employed that truth as somewhat of an alibi or without seeing
himsell in it, what the speaker subsequently says about it
would prove very deflating to the hearer.

On the other hand, it will be noted how the speaker tends
to soften the atback by linking hiusell with the hearer. He
introduces one pointed statement with "my friends." He refers
only once to the hearers without including himseli. Twice he
mentions "you and I" and twice again he refers to "we."

Presumption was another technique that was employed. This

86. A+ Geiseman, Redeeming Love (Chicago: Kauimann, Inc.,
1945), pp. 100-107.
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technique was discovered twice, botl times in the section of
the twelve impersonal paragrephs. 1t may be argued that these
are more sentences o: Jact than they are presumptive state-
ments. Hevertheless, it was felt tiat the speaker was doing
some presupposing in them. The following aré the two examples:
"You hardly need to have a minister stand in the pulpit before
you to remind you how parallel our day is to that distant
yesterdaye o » 1Y

When you and I follow ﬁhe natural impulses oi our heart,

we are convinced that nothing stands so sguarely in the

way ol a happy lire as the ten commandments which God has
given us.

Guestions were used lairly Irequently sometimes addressing
the hearer directly, such as, "lHow concerned are you about
that person’s spiritual welfare?¥ and sometimes addressed to
an agent other than the hearér, such as "What is it men are
lokking for?" The question is a technique of indirect sugges-
tion in itseli and its value consists in addressing the hearer.
It appears as a mere question and loses its value Jor indirect
suggestion to the hearer when it is applied impersonally to
an agent altogether diiferent from the hearer. UJuestions used
in direct relation to the hearer and the Law occured twenty-
seven tives in the six sermons, but seventeen of the twenty-

seven tiies in one sermon. Two questions had no questions in

their Law sections. One other had six questions, and the other

%0. A, Geiseman, "The Attitude of Han Toward God," iimeo-
graphed Sermon, August 20, 1950,

0 | . ,
Geiseman, "Significant Lvent."
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two had two.
The use of parables, allegories, illustrations, etc.,
as well as quoting a source that had prestige value were in-

frequent and of no major consequence ror this study.
"Ilmpersonal? Paragraphs Examined

It will be remembered that it was discovered that a great
majority of the Law that was preached was in paragraphs com-
pletely impersonal. 0Jin was discussed in thirty-one of the
fifty paragraphs in relation to someone totslly difrerent Ifrom
the heaver., 10 the Law was meant ¢o be applied at all in
these paragraphs, the hearer must have done it foy himself,
What may be sald of this type ol Law preaching? On the one
hand it could be said that this is indirect Law preaching to
the utmost, On the other hand, it may be questioned whether
this is applying the Law at all, that the hearer would hardly
be able to apply the Law to himselis Several factors must be
considered in measuring the erflectiveness of such law preach-
ing, If, even while discussing the Law totally impersonally,
the speaker described the pesople and their sins in terms that
could be identified with the Christians Lefore him, then it
would be probable that the hearer could apply the Law to him-
self, This would be a highly desirable type of indirect Law
preaching, 1if, however, the sins and the guilty agents were
deseribed in terms of people not readily identified with the

hearers, then the application would be more difificult. !fuch

of this cannot be measured since the character of the congre-
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gation iec not known and hence diificult to compare with the
guilty agents described in these sections ol Law, 1t must al-
50 be remembered that it may not have been the purpose of the
gpeaker to awaken a sense of guilt indirectly in the hearers
by a description ol sin in terms of others than the hearers,
Nevertheless, because of the bulk of this type of Law it must
be seriously considered in the oversll efiectiveness of the
Law preached.,

1t seems that.ab least in one sermon the speaker has made
an attempt te describe the sinsg of imperscnal agents in terus
wainly of the hearer and is thus being elfective in his indi-
rectness. He describes the sins of the people in terms of
lack ol love, carelessness in using the name of Christ, dis-
respect, sins o uncleaness, vile language, perversion, dis-
honesty and the like. The sins in this sermon seemned to be
more apropes to the hearers, although no one can say with cer-
tainty unless he were aware oi the congregation itgeli 1t

In other cases, this was not so clearly done, It seems
in other sermons that the goal of the speaker was to discuss
the sins of others, of the people in HMicah's time, ol Peter.
or Judés, first, and then show the parallel to people and
Christians today. This was evident from certain transitional
sentences that [ollowed descriptions oi sins oi' others and
that preceded an application to the hearers, such as, "As

God was awake then so is le awake now," Uiven as in the days

11Geiseman, "Asleep or Awake."
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of Israel, so in the days ol modern America. . . 2
In this type ol sermon he seems to go {rom a wider and
more distant circle ol application o a nearer, narrower Cire-
cle of present application., His goal in these ilmpersonal sec-
tiong seems o be to give background or description. 5But
it is doubtiul whether it is always Law applied to the hear-

exrs themselves.

12Geiseman, "The Attitude ol Man Toward God.n




CHAPTER VI
HAKRY BHLRSON FOSDICK

In the rirst place, it should be noted that “osdick's en-
tire sermons quite generally may be considered as Law. The
sermon was a discussion ol some problem which he tried to im-
press upon the hearers. While there are areas here and there
which cannot be strictly classiiied as Law, nevertheless, the
total sermon, representing a diagnosis and analysis of a prob-
lem, Iinally includes even these sections as Lawe., The graph
in Appeandix I} gives an idea of the proportion of personal and
impersonal paragraphs to each other and the sermon as a whole,
the number of paragraphs representing the total length oi the
sermon and not merely the Law sections. Although the graph
does not make this entirely evident, osdick generally involves
the hearers at the very outset, unlike other sermons which be-
gin the Law with a distant, iupersonal application oi' the Law,
In the second place, there seems to be a great concern Ior ros-

dick to make the sermon pertinent and applicable to the hear-

ers, He wanted to make the problem be an involvement with the
hearers,

Not only is there a sizable section of the sermon that was
completely and entirely personal, that is, directed only at the
hearers, but there was a good section that is a combination of
the personal and impersonal. This already speaks well for a

Personal approach in his preaching. Gut one further ract that
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emphasises the total personal character ol the sermon is that
even in the sections that were entirely impersonal Josdick of=
ten attempted ©o have the hearer see himsell involved., One
method of doing thlis was to describe the sins of the impersonal
agents, as well as the agents themselves, in terms readily i-
dentifiable with the hearers., While this is a difficult fac-
tor to measure, since the character ol the congregation he was
addressing is not known, still certain examples, taken only
from the three sexmons which were the most impersonal, seem to
demonstrate this. Wi Josdick talked about dressing up Christ
in creeds, about sacramental aderation, building beautitul
sanctuaries, praying to him, singing to him, talking of him in
theological terms, all that was an attack on the historic
church, But the hearers, too, who were perhaps in that very
service doing much of the same must have f'elt the application
of thatul Again, when he spoke on the danger ol going to church,
fosdick consistently described the guilty agents in terms of
churchgoers. Identification with the agents described must
have been somewhat recognizable, especially by their very pre-
sence in church and by what must have been continual churchgo-
ing for many of them.2 When fosdick was making the point that

those who did kill Jesus were not bad people but much like

1 ; ‘osdi i1 ; World {Reprint edi-
Harry mmerson rosdick, The Hope Of The Wor p
i%gn, Garden City Books: Garden City, new York, 1953), pp. 96-

®Harry Emerson !’-‘osdicki What is Vital in Religion (New

955), PPe 133-1L2.
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ourselves he attempted to deseribe the Pharisees, and the tem-
ple money-changers and Herod closely in terms of the hearers.
Hde depicted the Pharisees as loyal men of religion., He describ-
ed Herod as a "typical man of the world,” debonair, witty,
worldly-wise, and a regular good fellow, and he went on to ex-
cuse his adultery as it is in practice commonly excused today.
Of the money-changers, he said,

lHoreover those money-changers had famrilies to support,

and what more sacred obligation rests on anyone than to

support onels :amily? They were not bad folk, They were
among the friendliest, kindest, most courteous and urbane
people in Jerus~lem.3
Another way in which i'osdick made these sections personal al-
though he did not use the personal pronouns "we," and "you,"
was to address the agents with "to say to anyone here. « « ',
"it could happen here. . . ", "can mean to someone here.
¢ e";"li-

Another technique that fosdick put into practice to make
impersonal sections become personal in these three sermons
(and mere description and illustration become Law) was to make
a concluding statement to an impersonal section whereby he ap-
plied the foregoing to the hearer. In the other sermons he
sometives made, in addition, preceding statements to these

sections. But {rom the three presently under scrutiny are

several examples of concluding statements to impersonal sections

31bid., pp. 189-195.
LIbid., Pp. 133-142.
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that helped to involve the listening hearers:

"We would not crucily him, not one of us, but, alas, we
worsilp him--we dispose ol hia: in that way. ¥We say, 'Lord,
Lord, ™ "You see what we have done with Christ--we have kept
his name on the label, but we have changed the contents oi the
bottle." We cannot, then, leave our text in history. It
comes down the centuries, accumulating signilicance with every
vear, and walks up to our own doors and knocks." Another state-
ment, at the end of a paragraph, describing how Buddha was a-
bused, reads, "The ¢ ristians, however, are no better than the
Buddhists in that regard. That is what we have done with Je=-
sus.“5

After describing the people in the synagogue at Nazareth,
“osdick concluded with, "They wanted their churchgoing to con-
firm their prejudices. Well, look at our American churches to-
day and see how all too commonly that kind of churchgoing is
being reduplicated here."” Again, in another place, aiter a
gimilar discussion, he said, "Well, does nothing like that
happen in our American churches?"®

Concluding a description of the Pharisees, -osdick said,

1 stood on Olivet trying to be angry with the ancient

Pharigees for what they had done to our Lord, but i found

myseli praying instead: Cod have mercy on our organized
religion for what we today are doing to him still,

sfosdick, The Hope Of The YWorld, pp. 96~1006,
6posdick, What Is Vital In Religion, pp. 140-1il.
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After a description of the money-~changers and a parallel
example in lew Yorl, “osdick concluded:

That is not ancient history. 1 have been {rank about the

unchristian aspect of that area oi life where 1 habitu-

ally vwork--organized religion. Will you be equally frank
about the unciristian aspects ol that area ol lile where
many oi you work?

And again,

L sat on Olivet remembering angrily those old businessuen

in Jerusalem who did our Lord to death, usntil 1 recalled

that one of the most thoughtiul economists of imerica
sald, "The master iniquities of our time are connected
with money-making," How continuously with the same old
motives we crucifiy Christ still.

A description oy Herod ended with, "That is a {amiliar
type. There are many Herods in liew York today." And after
his discussion of Judas, rosdick said of hin, "Lost faith,
disillusionment, resurgent seliishness--that is Judas. Any-
thing strange about it? 'He that is without sin among you,
let him first cast a stone.'"7

it is true, losdick did preach Law at times just in texms
oi one person or some other iapersonal agent with whom the
hearer must have had dirfficulty relating, but when he did that,
he sometimes turned on the hearers that the hearers would not
use such examples as scapegoats. He did that twice in the
same sermon, He had used Sir John Bowring who wrote, "In the
Cross Of Christ I Glory," and who was the British Governo. 2t
Hong Kong at a time when the British Smpire was forcing the

opium traffic on China, as an example of worshipping Christ

Tipid,, 187-198.
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but still not Jollowing him morally. Later, however, he says
:
ol Bowring,
I am not specially blaming Sir John Bowring; we cannot do
that. lle was like the rest of us. He was not consciously
hypoeritical, but a sincere, honest, and in many ways ad-
mirable man. He simply fell vietim, as many of us have
fallen, to_this most popular oi all ways oi getting rid
of Christ.®
Again, he used the example of John Newton who ran a slave
ship and who still wrote that he never knew sweeter hours of
divine communion as wnen every Sunday he read the church litur-
gy twice with his crew. But then fosdick Cinighes, "Yet how
many have been and are guilty of it and how few, like John New-
ton, see the new light, repent of their blindness, and change,
a3 yolg o oy L&)
as he did, both opinion and life."”

m

iwo factors then are evident about rosdick's sermons,
They are, in the main, Law throughout, the discussion of some
vital problem, The other is that the sermons are highly per-
sonal since even the impersonal sections are related to the
hearers,

How then, did rfosdick bring the piroblem to bear on the
haarer: directly, or indirectly? It is difficult To measure
éxaCtly the proporticn of one approach to the other. One thing
is clear, ~ Both approaches are employed, with probably a greaver

stress on the indirect than the direct approach.

8

Fosdick, The Hope Cf The ¥orld, p. 100.

9__1b_ ,i. ,do s Ps 102,
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The irect yproach is best exeuwplified in cne sermon
and a briel reviewsshows the i@ounsity of approach as well as
how such an aitack was handled, HRather than select direct at-
tacks rrom all ceruonhs, one seruon will be studied because 1t
appears so largoly and coubpletely direct in itself, OCune faec-
tor that aints @i a direct approach is the zluost cusplete
idertilication of the guilty ageusts with the hearers, Uie,*
Your," and “us," were used 105 times, Terms like "people,®
“humanr boings,” were employed only fifteen times, Terms such
as "nobody here," %at this moment in this congregation,'
"evorr Jemily here,” help to pin point the problem with the
heorers, loreover, indiyect technigues were not prcsenf in
the sane desree a8 in other sermons,., Only three questions
were used !u connection with the Law and this is seven below
the Lesst awmount that any of the othor Iive sermons hade
Uidle there were fourteen items of illustration employed {more
than in three other sermons), still they did not occupy as
ek space or time as the other sermons (only thirty-eight
sentences, [ewor than all the other sazmons).lo

Uow did he handle such a direct avtack and what allowed

him to deo it in this sermon more than in others? ~or one thing,

there was a constant use oi cowmon ground in that the speaker

LWiarry Mnerson “osdick, fOur Pevential Use OF Alibis,®
?imeographed copy of a sermon delivered ‘unday, Jecember 31,
939.
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continually linked himself with the hearers in terms ol "we,"
"us," ebtc., as is shown above, and less than a dogen tiues did
he address the hearers with "you." Probably the determining
factor which allowed rosdick to be so direct was the type of
problem that he discussea. lHe must have felt that this was a
preblem common to all hearers and when confronted with it they
could not reasonably deny it. iHe said as much on occasion when
he spoke dogmatically, in connection with the uss oif alibis,

uy

I am talking about every family here,” 1t seemed to be one

el

of these problems that when discussed, the hearer cannot I{ind
an avenue o escape., That Fosdick supposed that the hearer
would not try to escape is not the case in this sermon. At one
place in this sermon he said, "Some of you at this moment are
in a cormer about this matter. Don't dodge. Don't say, 1
cannot help mvseli'; o o o

Speakers sometimes camouflage a direct attack., rosdick
of'ten camouflaged an attack by Tirst saying something compli-
mentary and sympathetic to the hearers. Lven when he did make
the attack, however, it appeared more indirect than direct.
The technique is a persuasive procedure for a direct atvack.
Fosdick appears to use it even for an indirect attack. O the
following examples, the [irst two were taken from sermons not
pPrirarily direect in their approach.

when we start in to glorify our ancestors. . .we make a

thorough job of it and glorify all our ancestors. What

a splendid outpouring of cooperative and unaniious zeal

it was, we think, that all those colonists put their lives, .

their fortunes, their sacred honor at the disposal of the

causel That sounds splendid but there is not a word ol
truth in it. There were probably more Tories than = -
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itevolutionigts awmong the Colonists. « o ¢11

Often in these trying days, as your preacher, 1 think of
you business melle « o o Lhe more . know of you the better
i apprecliate the Jine code of honor with which you handle
your responsibilities. o + o liot Jor all the world would
yvou run your business in lawleszs disregard of the rules.
You have a carelul sense of honor about observing them.
But are vou dedicating your brains--gnd the best brains
are in the business world--to this third matter: Cannot
the rules ig improved? Cannolt tne whole gaue be wmade
more Just?+<

To all this 1 answer, Just sol! That is what makes the
problem difficult. if all alibis were lfakes, it would

be easier, Lile can be terribly uniair and social in-
justice ruinous. Ve are not forgetting that, although
our eaphagis is elsewhere. DBut friend, 1 think you know
what we are talking about, You know the dirference be- 13
tween the man who always has an alibi and the man, « ¢ o

Techniques ot ilndirect Attack

Fany of the indireet techniques were employed in the ser-
nons to bring the Law houme o the hearers. The use of illus-
trations wau amply represented in every sermon, Uf the total
nugber of 1123 sentences in the six sermons, 355 sentences con-
sisted of illustrations with no sermon having more than six=-
teen illustrations and none less than ten. The illustration
in length ranged as long as seventeen sentences in one germon
to many instances of short one sentence illustrations, As was
pointed out earlier in the study, many of these illustrations

do not look like an a2id in presching the Law when standing

1loosdick, The Hope OF The Horld, ps 3.

Ripid., pe 9.

13Fosdick, "Our Perennial Use Of Alibis,."
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alone, but because ol the whole nature of the sermon and be-
cauge of the concluding statements which made them personal
and applied, they do become Law.

rosdick employed guestions profusely. He used them sixe-

ty-four tinmes in relating the Law to the hearer indirectly.

in emploving questions Ior this purpose one sermon had seven-

teon questions, one had twelve, two had eleven, one had ten,
and another only threeo.
sometines he used guestions in clusters [or emphasis,
one following the other.
Are we the germinal two per cent on which the future of
mankind depends? Are we the little group of forward-
locking men and women on whom, as on the [irst diseciples
of our Lord, has fallen the vision of a new world-order
80 that we are custodians of prophetic prinegiples that
shall romake society? Are we the_[é] minority ready Lo
sacrifice fame or famine or life itselfl rfor those iaeaslh
which shall some day permeate mankind with their truth?
At other times gueostions appeared in single sentences
driving home a point. The following examples arc similar to
those conecluding statements quoted above that were in the form
of a question, "Church of Christ in America, with all your
wealth and your prestige, bewarel Could Faul say of you, 'Ye
are a colony of heaven! 2722 uDo not many Christians still suse
pect “hat he would feel grieved, hurt, rejected, and jealous

if he were not thus adored?“16

My“osdick’ The Honpe Q_.f.: The ré"Ol:'ld., De 24
51pid., pe 7.
161p14., p. 9€.
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Twice he ended a sermon with a question, once with, "ih,
Lord, What kind ol a Christian am 177

Fosdick also used prestige value, quoting some authority
or impressive personallty in support oi a thought. In every
sermon but one was such a person quoted and they included
John Adams, Anatole rance, Professor VWieman or the University
of Chicago, Fresident uliot oi Harvard, James ilussell Lowell,
Robert Louis Stevenson, Howard Thurman, dmerson, Gandhi, some-
one described as “one oi the most thoughtiul economists of
America,” and, oi course, Jesus Christ., In one interesting
manner ol guoting Christ, [osdick strang six passages together,
one after the other, totalling 167 words, Une other technique
was prominent in preaching the Law. 1t consisted of giving
an answer to the hearers' ctjection to sowething fosdick had
saids, lie advances the hearers'! objection as though he had been
reading their thoughts and then proceeds to defeat the objec-
tion or show how it either agrees or adds somehow to his
thought, in the following instances, rosdick had preached
some part of the Law and then anticipated the hearers®! objec-
tion to it, whereby the hearers uay be secking a way of escape.
Thus he reasons or argues with the hearers, closing any doors
they way be tempted to use by way of excuse and escape, This
techuique occured in {ive of the six sermous. %he exawples

at hand demonstrate merely how he raised the anticipated ob=

17posdick, yhat Is Vital in heligion, pe 142.
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jection and began his reply.

17 some one protests thau th real church Lhcn, must for-
ever be Lu&ﬂu-; for new ideas only and never Lor old ones,
so that in consequence tqc real "h“rch becomnes ncrely a
radical, iconoclastic ZYoup, l au glad to answer thab
protest as a constructive contribution to our thoubnt 18

n dlocoura:cment in some as they
face this wvia; . the matter, as though they would
say, LI we werc we might improve ourselves and
do better, but if one is stvp_ﬂ what can one do about
that? Such an attitude shows how neglected this theme
has been, ‘e do not need to be so stupid as we are,l9

One suspects a certa
e 1

tle know :hiu contrast well because not only sportmanship

but biography is full o” it. You say, There are ‘naine
excuses oY 1ilLreé Yes, but when you read the great
biog ~.:;lu 03y o » o2

The Use of Common Ground

Common Cround was a technique consistently used in Jos-
dick's sermons, He seldow allowed his hearers to be addressed
simply as Yyou" but rather linked himself often with the hear-
ers. This was shown in at least one sermon in which detailed
statistics were talken, and this sermon one that was Jound to
be quite direct, The hearers werc addressed as "we," and "us,”
over cne hundred times in this sermon, and less than a dozen
times with "you." At other tines there were clear cut examples
when Fosdick admits his own guilt or when he makes advances
to allign himself with the audience. Once he saw himsell
guilty along with the hoarers: "lany of us will acknowledge

lsFosdick, The Hope O fhe World, pe 7.

191bid,, p. 226, |
R0yosdick, "Our Persrnial Use Of Alibis,”
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as I must, that ip countless veadings of this familiap passage
9

that phrase, 'desiziug to justirsy himsels, * has

2

rone hall not-

P

- . T o o e e e de ey ,‘2‘ - ) .
ed and sooun Lorgotten.'slt in another instance he sees hig sin:

this voad leads straight to a man's own soul. Let a man
in some hour of honest penitence face those things about
which he is most ashamed, and of what does he accuse him-
seli’? Is it not of folly? 1 can answer for only one man,
Always in retraspect the things of which 1 am most asham-
ed wring from me the cry, “0 Lord, be merciivl to ne, a
Loolin2z2

At another ti.e he puts himsels amony the hearers and applies
what he has been discussing to hizsell.
and do not, I beg of you, think of me as a preacher hurl-
ing accusations at you. After a minister has retired, as
i have, he begina spending his Sunday mornings in the
pew. ile joins the ranks of the churchgoers. 1 am one
of TOU4 L am gsking myself: Uhat kind of a churchgoer
am I,%~
Another way in which fosdick atbempted to build rapport
with the hearers was to have them think of the sermon as a

Cooperative, mutual discussion of the problem and the discovery

ts solution. iHe sustained this by conversing with the au-

[

of
dience, asking them guestions, and sometimes proceeding by an-
Swering the guestion {or them. This technique has already
been demonstrated above as a means Lor stating the objsetion
which the hearer is likely to raise and then to defeat it. The

technique is exactly the same here only that in these cases

2lrysa,

%2 posaick, The Hope Of The World, p. 22k

237osdick, What Is Vital In Religion, pe 135,
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it is not necessarily linked to any problem or Law discussion.
This technique generally involves the uge of questions as in
the following esrample:
Can one doubt, thon, what Jesus' attitude would be? Ve
all sing, Jor exauwple, that great hywmn, . « Who wrote

that? Sir John Zowring. Whe was he? He was the British
GCovernor at iong KonNfe « « 2k :

An extended exammle of this technigue shows how Fosdick

reasoned with the hearers, carryiung on a conversation with

3oy

then over a space of 482 words.

I can imapine gomeone saying, sut, then, do you not be-
in the divinity ol Jesus? To which 1 answer that
1 beliove, o o LI some one says, Well, we all have soue
of that divine spark in usj « « o 1 _answer, Are you a-
fraid of that conclusion? . « ¢ |[104] Was the Cod that
Paul and John prayed might be in them a different kind
of God than was in Jesus? To be sure note. ¢« « « Li, NOW,
soume ono says, Very well, but that reduces Jesus to our
level, I answer, llow do you wake that out? 1 leel in re-
lationship to Josus. « ¢ « Li, then, we wean by Jesus'
divinity the quality of his spirjgual life, oi course
L believe in it and glory in it,”

4

Questions ave drawn into this technigue as a method for
carrying on this convevsational style. Harlier it was shown
that questions were used sixty-four times, but, it must be re-
membered that they were merely in connection with bringing the
Law to the hearers. ALl in all, counting the sixty-Iour ques-
tlons used in thatb connection, the total rumber of questions
out of a total number oi 1123 sentences in the six seruons was
117. Sight was the lowest number ol queétions in any one ser-

mon, lio other sermon had lower than seventeen guestions, and

two had that few, while another had nineteen and two others had

twenty-ei ght .

25ibid,., 103-104,
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the most striking characteristics about the sermons of
Pacartney are taeli:r lipersonal and indirect factors. First of
all, the sexrmous are greatly impersonal. Hinety-two tiues the
guilty apents were impersonally described as "man,” "human
heart,” “they," "he,” "Christian," "Israel,” "someone," Yevil-
doer,® "individuals," "many,” "whoever,* and ¥soul,” and the
like. Seventy~three tines the guilty agents were described
personally in terms of "we," "us,” “oﬁr," and Yyou.® lHowever,
of the seventy-three personal references, thlrty of them were
concentrated in only two paragraphs totalling twenty-one sen-
tences. urthermore, these thirty references were the only
occurrences ol the personal pronoun "you® in linking the hear-
er to the sin discussed. ALL the other references were in terus
of "we,® "ug," and "our.® This all emphasiszes the impersonal
character of the sermons.

L course, the question could be asked, "Could not some o
those seventy-three personal reicvences be SO spaced that they
appear in conecluding statements to longer impersonal materials,
thus applying those sections to the hearers and making thenm
Personal?" This was shown to be the case in much of fosdick's
Proaching, fiowever, this is not as apparent in iacartney's
Sermons. As was shown, thivty of the seventy-three personal

Statements were concentrated in two paragraphs, one at the end
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of a lengthy Law scetion, the last paragrap

[N
.

n a group of
twenty, and the other at ihe very begiuning of a Law section
of the same length. 7The sermon which bezan with a persomal
Law gection ended its initial parszgraph with, "but what was

spoken then to a nstion is spsoken to 138 you and me as ine-

30 o
HML2 1‘2 LEL‘_

" w5 e 5 e Wy
dividuals~-tiie gure your sin will Jind you out,'"=

ST

furcher was doune to link the heaver and the Law in the remain-

der oI the Law section., The other sermon concluded with a

o

linkage of hegrer and Law at the end ol & long Law section

Have you over {elt the ilame 04 jealousy in your heart

das that serpont ever hissed in vour ear? 1s there 0"“
one in your 1 ot woerk or service whose name has
orought a passing ugd over your igce? Ils there auy-
one vhcse supericr talents and gilts h'v< made you so=-
oxr ‘".' ' 'il-"’-‘.‘.r.i youxr L';«.‘k,u L8 '(.hf-,:.'f..‘ ali ‘-"U \vﬁOuU A)Cdutf
you chet1* hate? “Yhose goodiiess vo ou bco;n' .18 there

Sundey vhe sun a single person whose allection you iear
u~:uu e turned, or is now burning, toward som c'ue_elSQ?
saey beware ol jealousy. Sbaisp this Jlams out belore
{}h§] the winds have fanned it into fyry, and your happi-
ness here and hereailver is destroyed.<

%
%
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90, in these two seamons ah least, there was something done
Lo wmalke vthe impersonal becowme personal.

But thirty personal relevences so occupied in two para-
graphs leaves a resainder ol only Courty-three rederences for
the rest oi the Jour sermons, <Chis can be better understood
when these racts are transierrved to statistics in sentences.

All in all, there wers found fourty-one sentences of perscnal

# lClarauce 5. iacartney, The y atest dexts Lo The ©pible
{iew Tork: &binguon- okesbury, 19L7), pp. L37=135.

E ; The iest
Clarence &, (lacartney, racing Lile and Getting The Jest
0f it [low York: Abingdon-Cokesbury Fress, 1940), ppe Lub-1L5.
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application. ‘he two paragraphs in which the thirty personal

reierences woere concentrated votalled twenty-one sentences,

hali of all tnce sentences ol personal application. That allows

twenty sentences Jor the rest of the four sernons. There was

a total ol L3O seutences of Law in all six sermons which means
that the remainder of the twenty sentences had to be spaced
throughout approxizately LOU Law sentences in order to make
the iapersonuzl scetions perschal. This indicates the diffi-
culty in attaching a suificlent amount or personal re:ferences

i3 3 -y,
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the fact that oune sermon did not have any sentences oL person-

- T e NSRS Pt e o - v7 o Ve Vind §
al application, one had fourteen and two others nad three,

Ko distinet exannles ol divect attack were.evident. 7Two
sectivns were very porsonal, but they were really iundirect in
technique. The one example is the paragraph quoted above

in which the attack actuslly is indireet by its almost com-
plete use oo questions. Une other interesting axample appears
quite indireet. in it the speaker links hisscll with the
hearers by means ol "we" and "us."” Tiou” wag not employed at
all, Une guestion was used, a Stanga of & poen was quoted in
support ol the thought and the spealker telked in the rirst per=-

(R

son singular, not necescsarily rederying to himsell but re-

flecting how the hearers ware thinking to themselves.

this excuse strikes [55] us as foolish and ghildisi. LUt
ig it more childish and feclish than the excuses sen
mase co themselves and to othors when they have done

AL 5 SR
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wrong? e all like to blame the furnaces or the fire;
that is, we all like to blame human nature. 1 gpoke an-
grily, or ungenerously, or profanely; but 1 was sorely
provoked., 1 yiclded 0 the appetite ol the vody; but it
was CGod who imvlanted that appetite in niy body. Thereiore
1 am not responsible. All of which amounvs to saying
that (od tenpts man to sin., This excuse has received
memoravle recognition in Umar's great poem, where he says,
st with pitfall and gin {eset the road 1
, thou wilt not with Predestined zvil
1 then ispute my 7all to 3ini3

was to wandoer
rournd i ;

Gortain other indirect technloues weve used throuzhout
the sermon, '« resl presunpbions were wade. The use of quesw
tions was not o»redowinantly in ovidence as one mipght suspect.
Only ninetech questions were used in connection with the Law
and these avone o wobel ol 430 senvences in the Law section
are less than oune out of every twenty sentences. 7Thae use of
illustration was employved {ar more than any other technique.
Over hall of the sentences discussing Law were occupied witn
the use oi illustration. Two hundred and thirty-one sentopces
out o a total ol 4306 sentences consisted of illustrations.

As one might suppose, a great deal of prestige value was
employed in the mapy iliustrations. Twice he relerred to works
by Shakespeare, !e quoted conseguetively proverbs by the Grack,
Turk, Fevsian, Chinese and irab, and Twice he referred to
Scottish preachers, though not by name, once as a fgistin-
Aulshed Scottish preacher,” and again as "one of the famous
Preacheis ol Jdeotland.? One other unngued soulte was vegleryed

to as "one of the preat artists,” and another quote had refer-

301 T B ine d pountain Lec UL The
3 arence L, lacartney, mountaing And Lounta en Us AU
Bible (liew York: Abingdon=-Cokesbury, 1501, bpe 5L=55.
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ence only to nobesplerre. OUther men included tartin Luther,
Whipple, Addison, James ‘roude (life of Julius Caesar), Lin-
eoln, iishop Siwmpson, Leonarde da Vinei, Dean Swiift, kobert Z.
Lea, John bunyan, deniy (., otaniey, George Zliot, Tertullian,
Yhomas JeiTerson, ibraham Lincoln, Umar, Fresident Coolidge
and Thomas :ood,.

One obtaing twe iaportant impressions from a review of
racartiney's sermaons. The first 1s thelr ilspersonal and indi-
rect character. ot only does one {esl the sermons are in-
personal, but olten much ol the waterial is not related at all,
vwhether personal or iampersonal. 7This may be due toc the other
characteristic., The seruons are overwhelmingly illustrative.
illustrations of every kind are employed, olten one alier the
other. These illustrations would at least sccure the hearer's
interest, and i the illustrations were suflicicntly comparable
s that they could easily identiry themselves with
the point oi the illus stration, this use of illustration would

oif'set the dericiency of personal application.
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In divect and sharp contrast to the sermons of the other

men studied, Spurgeon represents an approach which is highly

o

direct and personal, Of a total ol 908 sentences in the Law
sections, 363 sentences linked the Law impersonally to the
guiliy agents, However, there were L3 sentences which per-
sonally related the hearers to the Law. Vhat is of the most
revealing Cact is that of these LL3 sentences, 435 of them
related the Law to the hearers personally by means of the
second person “yoiu,” . Only eight sentencesciglated:Law tols
the hearers in terms of "we," "us," and "our." Without a
doubt, these sermons represent a type of preaching that is
highly personsl and direct in approach and which is distinet
from the other men studied,

Several examples are characteristic of his direct ap-
proach.

Tour mother took you on her knee and taught you early

to pray; your rather tutored you in the ways of godliness.

And yet you are here tonight, without grace in your d

heart--without hope of heaven. You are goljig downwards

to hell as fast as your feet can carry you.

Ah, sirs] there will be a day when you will havg tothear

" your spirit speak. UVhen your cups are empty, and not a

drop of water can be given your burning tgngue—-wgen
your nusic has ceased, and the doleful njisere® of the

1q o £ 7 gpurgeon Vol. I
o He Spurgeon, Sermons of Reve C. He SDUrgoon
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lost shall be your black Sanctus,--when you shall be
launched upon a sea where merriment and mirth are
stranpers—-then yoyu will hear the eries of your soul,
but hear too late.~

fuch ol Spurpeon’s application was impersonal, Often
he ascribed the sins diagnosed to an impersonal group or class
of people, However, he seldom let the description stand with-
out applying it personally to the hearers. A persounal appli-
cation generally rollowed an inpersonal discussion of the Law,
in one sermon, {or instance, he discussed the Jew and the
Greck, But belore he began the deseription, he said,
Fow these are two very respectable gentlemen--the Jew and
the CGreek--i am not going to wake these anclent individ-
uals the objeet ol my condemnation, but i1 look upon them
as nmembers of a great parliament, representatives ol a
great constituency, and 1 shall atvempt to show that it
all the race of Jews were cut off, there would still be
a great number in the world who would answer to the name
ol Jow.”
Then alter the description of the Jew, he said,
But I am poing to [ind out lr. Jew here in iZxeter lall--
persons who answer to his description--to whom Christ is
2 stumbling bloek, Let me introduce you to yourselves,
some of you.s
Again, aiter ancther description of the Jew, he asked, "Do you
see yourselves heve, my [ricnds? See yourselves as others see
you? 3ee yourselves as God sees you?"? Arter a description
of the Greek he said, "To such a man--for he is here this

morning, very likely to cdme to hear this reed shaken of the

Cd

21bid., VII, p. 1€C.
31bid., vii, p. 91.
".J;b_i_g_., Vil, pe. 93.
21bid., VII, p. 96.
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wind--1 have to say this: « « ¢ o"

6

Siwilarly, in other ser-
mons, JSpurgeon impersonally deseribed certain classes ol men
as guilty ol the Law, OSometlumes aiter the initial sentence
he immediately applied this to the hearers, or only drew the
hearers into the application after an interval of description,

Several examples damonstrate that he wanted the hearers
iavolved ripght {rom the boginning of a particular Law sec-
tion,

i now turn to another individual, a very common person=
age, the accuser of the brethren. 1 f'ear 1 have not a
few here o: that sort. 1 know 1 have some, but 1 lear

they may be more than 1 think.

The lirst verson i shall have to deal with this morming,
is the man who has peace because he spends his life in
a ceaseless round of galety and rrivolity. You have
scavcely come {rom one place of anusement belore you
enter another, You are always planning some excursion,
and dividing the day bLetween one entertainment and
another,8

At other tines, Spurgeon allowed an interval of descrip-
tion belore he came to apply the Law to the hearers. AR ex-
ample of thig is found in the above quotes concerning the Jew
and the Greck, Two further examples are:

Doubtless 1 have here this morning, the moralist, the
man who hates the very name of drunkeness. As 0T pro-
fanity, i he saw the seat of the scorner, he wgula pass
by it at the remotest distance possible. . s o Iy dear
friend, 1 am glad %0 see you here this morming, - wish
that all wen were as moral as you are. 1 wish thad all
hated sin as much as you doj but still 1 have a question

Obid., VII, pe 3.
T1bid., ViI, p. 98.
8ibid., VII, p. 179.
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to ask of you, which perhaps you may not like, . i

1 shall come now ©0 a third class of men., These are
people not wtsg.gh_arly addicted to galiety, nor egpe-
cially given to infidel notions; but they are a sort of
folk who are cdrul=bv, and detexmined to let well a-
LoONer s o ih’ LUU you have been deing this for years,

have you? never you have heard an earnest povcr:ul
sSeIon, you hﬁve sone home mua labored to get rid of

it .10

What lactors allowed Spurgeon to be so direct in ap-
proach? (O course, the conditions could have been psycho=-
logiecally fsvorable. llis prestige ané reputation may have
brought the hearers to accept what he had to say. Une does
not get the iipression that he dealt with sins that could
not be reasonably denied and thus merely stating the problen
would induce the hearers to accept his pronouhceunents. SLut
there was sowme evidence of two other technigues that may
have somewhat softened the divect attack. Also, he did em-
ploy selfl-interest in that he always did preach the Gospel

and have the hearers leave with the forgiveness oi sius.
Use of indirect Techniques

Two techniques of indirect suggestion were employed,
The use oif questions was amply cvident in every SoIuolls o
sermon had less than eleven questions and one had as many
as thirty-two questions. Of the total of 968 Law sentcnces,
121 sentences were questions relating the Law to the hear=

ers, Thig is a ratio of exachtly one out of every eight sen-

71bid., VII, pa 97
10114, VII, p. 183. :
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tences used as questions., Osometimes the questions would ap-
pear in clusters for emphasis, but often also singly. This
heavy use ol guestions would indicate a presence of an indirect
attack as well as the direct attack already in evidence.

Often, however, spurgeon collowed his questions with a
very direct answer and application to the hearers thus giving
this indirect technique somewhat of a more direct coloring. It
seems that olten oSpurgeon did not want the hearers to get the
wrong answer or lind the questions unapplied. The following

examples indicate this technique. "And where are ye to be cast

Xo? Ye are to be cast 'into outer darkness;' ye are to be put
into the place where there will be no hOpe.“ll

Do you see yourselves here, my Ifriends? GSee yourselves
as others see you? Jee yourselves as God sees you? rfor
80 it is, here be wmany o ghom Christ is as much a stumbling
block now as ever he was.t

The ollowing questions were prefaced by three additional
questions:

Can yvou bless God f{or aiflietion? Can you plunge inz ac=
coutred as ye are, and swim through all the floods o
trial? Can you march triumphant through the lion's denm,
laugh at arrlection, and bid defiance to hell? Can you?
ol Your Gospel is an effeminate thing--a thing of words
and sounds, and not of power.l

The following quote was prefaced by rfour questions similar

to the following in nature:

1;191Q., Vi1, pe 314,
21vid,, 1, p. 9.
131014, .
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Has your tongue always been as clean of every evil thing
as God's law wreguires it should be? Whatl have you the
matchless elilrontery o say that? Do you think so well
of' yoursel that you will declare nothing has never coue
out oi your mouth but that which is gocd?lh

Preceded by two questions this (ollows:
dave you alwavs heard as you would desire to hear if the
sermon should be your last? Have you always prayed as
you would desire to prav i you knew that rising from
your knees you would have to lie down in your grave? OCh
no, my brethren, we are too cold, too lukewarm, too chilled
in our aiiections

2 we must mourn before God that with %g,
even with us, the

¢ are sins against the Lord our Cod,

The other indirect technique was the use of illustration.
%ot including sections in which Spurgeon described certain
classes of men, there were twenty-twe items of illustration
comprising a total of seventy-eight lines. This is a relative-
ly =mall swount of sentences used for illustrations. As with
some of the questions, Spurgeon seemed anxious to have the
hearcrs sec themselves in the illustrations and oiten umade the
application ol the illustration direct to the hearers. He of-
ten made a preceding and concluding statement to the illustra-
tion linking the noint of the illustration to the hearers.
These are exanples directly lollowing the illustration and
point out how the illustration was linked to the heaver by means
of a concluding statement: "ah, there are some ol you, "child-

¢ 16
ren of the kingdom,! who can remewber your motiers.t "Young

hibide, VII, pe 97
L1bid., vii, p. 101,
101014, 1, p. 310,
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man, what will you think, when the last day comes, to hear !
Christ say, 'Depart, yve cursed?'"l? wso iy is with you, sir, i

you say you are honest, and yet on your own conession that H

very honesty which you plead is but a confession of your own I

abominable wickedness ."1 |
Gther illustrations had a complete cirele ol application
around them, They were both preceded and concluded by sen-
tences of application,
ah, you remind me, with your fine arguments, ol the Chinese i
s0ldiers. « » o And 80 you arm \,rourselves with blasphe=- |

mies, and come out to attack CGod's ministers, and t,}u nk |
we will run away bscause of your -"op-ust,rles.l :

Well, .:i.v, i will give you a picture of yourselis There
is a oolish faymer vonder in his house. . « o 50 you, |
when (od n.:, 'l-:arnin,-yt you--when your taithiul comnscience |
is dolng its best jjg; 5aVe you-=you try to kill your on-

lY iri ‘JJu, e o o

-]
.

Therelore, it should be noted that by the heavy use of
questions aud the moderate use of illustration the use of
such indireet technioues was nevertheless somewhat direct.

Une would suspect that there would be a great deal of
comwon ground i the speaker became as direct in his approach
as was sSpurpeon, in order to soften the attack. This was not
found to be especially the case. Unly eight times did Spur-
geon link himself with the hearers as the agents guilty of the

Law in terms of Twe, ™ “us," or "our.® ixpressions such as

18Ypid., ViI, p. 202,
91bid., viz, p. 182.
201pid,, ViI, p. 183.
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"my: friends," "wy dear [riends,” and "my dear hearers,"

occured only eleven times throughout the sermons. (nly once

did the speaker sreciiically {ix the blame on hiuself,
is morning to make a porgonal
rgauently happens that in con-
hiisel; and while that is a
an, it is always & hopeful
hecaunse surely that which
B

! in your pastor, may
to you, Lo bring you also to

ground siaply accentuates.

dfgain the cirect approacia in tae preacalng ol

SPUIZEon,

2hyvia. . v
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CONCLUSIOH

A swamary oi. a study of these men shows some interesting
contrasts., i acartney was greatly impersonal and indirect.
iiis technique was most renerally digplayed in the use of illug-
tration. At av opposite pole was Spurpgeon, who was decidedly
direct and »nerscnal. The direct character of his sermons is
emphasized by the overvhelming use ol the second person pro-
noun "you," osdick, on the other hand, represented sermons
that were very personal and related to the hearers. One got
the impression that he tried very intensively to make his serw
mwons applicable and pertinent to the hearers., le was both
with more of an indirect approach. sore
techniques were found in his sermons than in the others.
Ceiseman, like jacartney, was found to be impersonal, though
not nearly as severc as | acartney. There was evidence of
several technicues in Geisemsn's sermons, though not to the
exteny of Jusdich's sernons.

it would be interesting to see further studies made on

this subjeet., A strict comparison between the men, each mea-

sured by the same standard, would be interesting and profitable.

L'ikewise, a more exbensive study of any ol the men wipght at
Least be more conclucive and revealing than a report of just

the six sermous orf each man.
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APPZEDIX A

Type of lielation of lLaw to Hearers =

in Serwons of O, A. GCeiseman

Sermonus
A 29%
B 1hib
B 16%
¥ [NB)

Personal Impersonafi;

%:; i

-

o




(T [ ]

APPENDIX B

Types of Paragraphs in Sexrmons of H, &, Posdick
%4 £

intirely Impersonal
Entirely Personal
Personal and Impersonal
“The Hope Of The ¥World, ppe. 1-10.
?lggg., PPre 96-106,

BIEEQ-, PPe  222-230,

#EEQE is Vital In Religion, pp. 133-1L2.

S1bid., pp. 187-198.

6"0ur Perennigl Use O 4libis.”®

RY |
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